
Curriculum Vitae - Lior Wiesel 

Personal Information:
Residency:	London, UK (Returning to Israel in January 2022, after 7 years in the UK) 
Mobile no.:	+44 (0) 7814454797 
Email:	lior_wiesel@yahoo.com

Professional Experience:
2020–2021	Chief Commercial Officer & Member of the Board of Directors of XML International. The company supports expansion of other companies into new territories by providing variety of unique workforce and HR solutions (Employer of Record, recruitment, payrolling, MSP etc.).
	Key Responsibilities:
· Senior Management Member: Planning, directing and executing the company's strategy 
· Head of Account Management Team
· Negotiation Lead: Managing the commercial and legal aspects of contracts with potential clients, employees and contractors
· Business Development: Supporting the company’s business development efforts
2014–2020	Commercial VP of U-TacS - Thales and Elbit Systems Joint Venture in the UK. This Joint Venture is developing, manufacturing, and maintaining tactical Unmanned Aerial Systems (UAS) for the UK MoD (the Watchkeeper programme – production and maintenance) and foreign customers. 
Key responsibilities:
· Senior Management Member: Planning, directing and executing the company's strategy. Also a member of the company’s Finance Committee 
· Head of Commercial Team: Defining the commercial team objectives, managing, supervising and assessing the team performance
The main responsibilities of the team are pricing preparation for complicated UAS programs (including, inter alia, price implications assessment of taxation, insurance, offset, cashflow, negotiation, and guarantees), bidding preparation, leading legal and commercial negotiation with potential customers and signing contracts on behalf of the company 
· Head of Supply Chain Team: Defining the supply chain team objectives, managing, supervising and assessing the team’s performance. Approving new subcontractors and ongoing performance monitoring of existing subcontractors, ensuring that key performance indicators will be met (right first time, repairs TAT, new production deliveries etc.)
Developing and managing business relationship with over 100 local and foreign suppliers 
· Negotiation Lead: Managing the commercial and legal aspects of complex contracts negotiations with local and foreign customers and suppliers and signing sale and purchasing contracts - accumulated value of circa 300 million USD
· Export Control Team Management – responsibility for having in place all the required export licenses, including UK export licenses, ITAR, EAR etc.




2007–2014	Sales & Contracts Director of Elbit Systems Ltd., Unmanned Aerial Systems Division. 
Key responsibilities:
· Pricing of complex UAS projects (including, inter alia, price implications assessment of taxation, insurance, offset, cashflow, Letter of Credits and guarantees). 
· Bidding preparation in response to customers’ RFPs and RFIs, as well as unsolicited proposals
· Negotiation: leading the commercial and legal aspects of complex negotiations with customers in Israel and abroad, and signing contracts amounting to tens and hundreds of millions of dollars - accumulated value of over 400 million USD
· Providing assistance and guidance to program managers on commercial and legal issues, such as invoicing, shipping, liquidated damages, liability and contract modification

2005-2007 	Operation Manager of Ocean White International 2003 Ltd. A cosmetics company owned jointly by an Israeli company and a company domiciled in Hong Kong. 
	Key Responsibilities:
· Operation Management, including intensive work with local and foreign suppliers, responsibility for the production process, inventory management and products shipment to local and foreign customers
· Internal bookkeeping: building the company's budget, monitoring cashflow and responsibility for the internal bookkeeping of the company
· Negotiation: leading negotiations with local and foreign customers and signing commercial contracts

2004-2005 	Managed a business named "Ross Designs", a business specializing in manufacturing and marketing of accessories for thermal healing

2002-2003 	Internship in the commercial department of Fischer, Behar, Chen, Well, Orion & Co. law firm, which is one of the five biggest law firms in Israel

Education:
2006-2008	MBA, specializing in Marketing, from Tel Aviv University
2003	Member of the Israel Bar Association
1998-2002	LL.B. from the Interdisciplinary Center Herzliya. Graduated with honors 
1998-2002	Bachelor degree in Business Administration, specializing in Finance, from the Interdisciplinary Center Herzliya. Graduated with honors 

Military Service:

1993-2014 	Military Officer (Captain) 

Languages:	Hebrew – Mother tongue, English - Fluent

Citizenships: 	Israeli & British
